








Simply put, the homeownership rate is the percentage of homes that are owned by their 
occupants. The homeownership rate is computed by dividing the number of owner-occupied 
housing units by the total number of occupied housing units. 

As the economy has recovered from the housing market crash, more and more young professionals 
are moving out of their childhood homes and opting for a place of their own. At the same time, 
many who were impacted by the shake-up in the economy are beginning to rebuild their credit to a 
point where homeownership may again become an opportunity.

The current homeownership rate for all Americans is around 64.2%. The homeownership rate for 
Americans under the age of 35 was most recently reported at 35.3%, compared to those 35-44 years 
old at 69.5%. 

Some economists have pointed to this as an indicator that young people do not believe in 
homeownership. What they really should point out is that there are more ‘households’ now than 
ever before, but the percentage of those households owned by their inhabitants is low. 

The graphic on the following page, explains how the homeownership rate is calculated & the impact of 
renting first after moving out of their family’s home instead of buying a home.

% Married at ages 18-33
by generation

Over the last 60 years, the median 
age of first marriage for Americans 
has increased substantially. The 
graph on the top right shows the 
percentage of each generation 
that was married between the 
ages of 18-33. This age range 
fully encompasses the millennial 
generation and you can see the 
drastic difference in the percentage 
that has married by age 33. The 
Silent Generation led the way with 
65% married by this time. 

The graph on the lower right was 
created using data from the Census 
Bureau. It shows that in 1955, the 
median age for men to be married 
was 23 and for women, 20. 

In 2017, men were 30 and women 
were 27 at first marriage. Even 
though this difference doesn’t 
seem very large, (only 7 years), the 
resulting delay, or ‘failure to launch’ 
into adulthood, can be felt in the 
homeownership rate as well as 
other areas of the housing market.
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Just like we saw earlier with the average age at first marriage, millennials are delaying the social 
norms that many generations before them had set. According to NAR, millennials who purchased a 
home last year delayed their home purchase by a median of 3 years, with 53% of those who delayed 
their purchase citing student loans as the debt that held them back the most. 

Student loans have only delayed their ability to own their own home,  
not taken away the desire to do so. 

Reasons Those with Student Loans Are Delaying Buying a Home:

• 85% - Can’t save for a down payment because of student debt
• 74% - Don’t feel financially secure enough because of existing student debt
• 52% - Can’t qualify for a mortgage due to debt-to-income ratio (DTI)
• 47% - Can’t afford their preferred house or neighborhood
• 18% - Don’t have the financial know-how to confidently navigate the housing market

Seems like there is some work to be done to educate those with Student Loan debt that they may 
be disqualifying themselves and may be able to buy now:

Can’t save for a down payment – What size down payment do they think they need?

Can’t qualify for a mortgage due to debt-to-income ratio (DTI) – There is a big difference between 
your front-end DTI and your back-end DTI. The front-end DTI measures the amount of your monthly 
income that you will be spending on your mortgage payment. The back-end DTI takes into 
consideration your entire monthly expenses (or debts) in comparison to your monthly income. 

According to Ellie Mae’s Origination Report, loans closed over the last year had an average front-end 
DTI of 25% and an average back-end DTI of 39% which is much higher than many believe they need.

The last one is where your agent comes in: Don’t have the financial know-how to confidently 
navigate the housing market - Your agent should be your strategic partner throughout the home 
buying process. He or she is there to answer your questions and put your mind at ease about the big 
decisions that you will be making in order to make your dream of owning a home come true!



% of All Buyers Millennials
With Student Loan Debt 26% 46%

Under $10,000 20% 19%

$10,000 - $24,999 27% 28%

$25,000 - $49,999 23% 24%

$50,000 - $74,999 13% 14%

$75,000 or More 17% 16%

Median Amount $25,000 $27,000

46% of homebuyers in 2017 had student loan debt at the time of purchase.

In NAR’s Student Debt & Housing Report, 19% of those 
with student loans were already homeowners. 

Many took advantage of the first-time homebuyers’ 
credit and are now looking to sell their homes and 
move on to accommodate their more ‘grown up’ lives. 
For example, some may now be married, with a better 
job, possibly with kids or one on the way, or aging 
parents that they will soon need to accommodate. 

“With student debt on the rise, there’s been a lot of speculation about whether the 
cost of a college degree hurts an individual’s ability to buy a home,” says NerdWallet’s 

Chris Ling. “From what we’ve seen, getting a four-year degree or higher is actually 
positively associated with homeownership — even when accounting for debt.”

According to NAR’s Generational Study, 46% of all millennial homebuyers in 
2017 purchased their homes while still paying off their student loans. Although 
this is a larger percentage than the 26% of all buyers who had student debt 
at the time of their home purchase, the distribution of the amount of debt is 
consistent with all buyers.

Thousands of ‘older millennials’ are reaching the 10-year mark after college and paying off their 
student loan debt every day. Many more who may have graduated with more than average debt are 
one or two years out from being able to lift that financial burden, and are daydreaming about what 
the future will bring. 





By determining the 
percentage of income 
spent renting a 2-bedroom 
apartment in each state, and 
the amount needed for a 
10% down payment, we were 
able to establish how long 
(in years) it would take for 
an average resident to save 
enough money to buy a home 
of their own.

On the right is a map created 
using the data for each state.

What if you only needed to 
save 3%?

What if you were able to 
take advantage of one of the 
Freddie Mac or Fannie Mae 3% 
down programs? Suddenly, 
saving for a down payment no 
longer takes 5 or 10 years, but 
becomes attainable in under 
two years in many states. 
Shown on the map to the right.

Whether you have just started 
to save for a down payment, 
or have been saving for years, 
your dream home may be 
closer than you think! 

Since millennials make up the largest share of first-time buyers, it should come as no surprise that 
97% of this generation financed their home purchase, compared to 86% of all buyers. 

What may come as a surprise to many who have not yet purchased, however, is that 16% of those 
who financed their home put 0% down!  

61% of millennials who purchased a home in 2017 put down 10% or less!
According to data from the last 12 months of Ellie Mae’s Millennial Tracker, the average down 
payment for a millennial was 10%. 

Your dream home could be within your reach much sooner than you ever thought if you only need 
to save up 3-10% instead of the 20% that you may have thought you needed!

Depending on where you live, median income, median rents and home prices all vary. So, we set out 
to find out how long would it take you to save for a down payment in each state?

10% Down

3% Down







A Homeowner’s Net Worth is 45x Greater than a Renter

Every three years, 
the Federal Reserve 
conducts a Survey of 
Consumer Finances in 
which they collect data 
across all economic 
and social groups. The 
latest survey, which 
includes data from 
2013-2016, reports 
that a homeowner’s 
net worth is 44.5 
times greater than 
that of a renter 
($231,400 vs. $5,200).

The graph on the right 
demonstrates the 
results of the last three 
Federal Reserve studies.

Put Your Housing Cost to Work for You

Homeownership is a form of ‘forced savings.’ Every time you pay your mortgage, you are 
contributing to your net worth. Every time you pay your rent, you are contributing to your landlord’s 
net worth.

The latest National Housing Pulse Survey from NAR reveals that 84% of consumers believe that 
purchasing a home is a good financial decision. NAR President William E. Brown comments:

"This survey makes it clear that a strong majority still believe in homeownership and aspire to own a 
home of their own. Building equity, wanting a stable and safe environment, and having the freedom to 
choose their neighborhood remain the top reasons to own a home.”

There are many benefits to homeownership. One of the top ones is being able to protect yourself 
from rising rents by locking in your housing cost for the life of your mortgage. 

In an article by The Mortgage Reports, they report that “buying and owning a home is the essence of 
‘The American Dream.’ Each month, your housing payments go toward owning your home instead of 
renting it; building your personal wealth and assets instead of someone else’s.

History has shown that homeownership is a clear path to wealth-building, with homeowners boasting a 
net worth [that is] multiples higher than the net worth of renters.”  

That brings us to #5 from the list: “homeowners can enjoy greater wealth growth than renters.”









Show Sellers You Are Serious... Get Pre-Approved
In many markets across the country, the number of buyers searching for their dream homes greatly 
outnumbers the number of homes for sale. This has led to a competitive marketplace where buyers 
often need to stand out. One way to show you are serious about buying your dream home is to get 
pre-qualified or pre-approved for a mortgage before starting your search.

Even if you are in a market that is not as competitive, knowing your budget will give you the 
confidence of knowing if your dream home is within your reach. 

Freddie Mac lays out the advantages of pre-approval in the 'My Home' section of their website:

“It’s highly recommended that you work with your lender to get pre-approved before you begin house 
hunting. Pre-approval will tell you how much home you can afford and can help you move faster, and 
with greater confidence, in competitive markets.”

One of the many advantages of working with a local real estate professional is that many have 
relationships with lenders who will be able to help you with this process. Once you have selected a 
lender, you will need to fill out their loan application and provide them with important information 
regarding “your credit, debt, work history, down payment and residential history.” 

Freddie Mac describes the 4 Cs that help determine the amount you will be qualified to borrow:

1. Capacity: Your current and future ability to make your payments
2. Capital or cash reserves: The money, savings, and investments you 

have that can be sold quickly for cash
3. Collateral: The home, or type of home, that you would like to purchase
4. Credit: Your history of paying bills and other debts on time

Getting pre-approved is one of the key steps that will show home
sellers that you are serious about buying, and it often helps 
speed up the process once your offer has  
been accepted.

Ask Your Lender About Down Payment Assistance Programs

When you meet with your lender to become pre-approved, also ask them if there are any down 
payment assistance programs that you may qualify for. There are hundreds of different programs 
throughout the country. 

Eligibility requirements vary depending on your location, and are generally limited to first-time and/
or low- and moderate-income homebuyers. Several programs specifically benefit veterans, Native 
Americans, and workers employed in education, health care, law enforcement, and firefighting.

The U.S. Department of Housing and Urban Development (HUD) gives grants to state and local 
organizations nationwide. These organizations, in turn, use these funds to help homeowners bridge 
the down payment gap. 

Every little bit helps when accumulating the funds needed to get you into your dream home. 







CONTACT ME TO TALK MORE
I'm sure you have questions and concerns...

I would love to talk with you more about what you read here, and help you on the path to buying your
new home. My contact information is below. I look forward to hearing from you...

Tim Feuling
Realtor, Compass

T Feuling Homes

Tim.Feuling@Compass.com
www.CallTimToday.com

(858) 750-9176

 


